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Contact information Juaiy) cila glaa
Mobile phone EARAEELLE gl
E — Mail Ramisaidam.sa@gmail.com AN 3
Personal information duadldl) ity
Nationality Palestinian DAL Al
th
Date of birth Lo L1 of November, 2 14T8/11 /1) Sl g5
Place of birth D KSA fplad Sl s
ace of birt ammam. s gl Zg o) ALl aall
Social status Married £.955 Lelaay) Aul)
License Drive Yes axd 38 dad ;) Jaad A
English Skills Very good Jaa daa g 31Ky A5l Sala) Aa s
Quialification el Ja al)

A bachelor’s degree in agricultural engineering from
King Faisal’s university, Al Ehsa, Saudi Arabia, in
(1992)
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1. Marketing consultant for the al-barrakgroup since O I Y 14 oo Dl degerms Bygend Jldiens )

2019 until now .factory doors(hollow RE R B .
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2. Working in al wihda express company as a vice (390l g oS 8k l1 85 38 200 Alasall e U LY
ggelsgi)dent of the eastern province since 2005 To Y4 )Y ere

3. Worked in Al Ahli commercial bank as the visa ol (a1 iy LYl Sy ) 3 ke T
cards’ branch manager, from 2005 until 2006. Your JiYeeoda

4. Worked in Al Hanaee’s company for trading
services as the sales manager of the eastern .
province, from 2003 until 2005. Yeeo JlYeydo

5. Worked in Abd Al Ghany Al Aju’s company as Pl ) s Bnge B ylndl o) B Slas ke WO
the sales manager of the commercial iron, from
1995 until 2003.

6. Worked in Al Ulayan’s general trade company as
a sales supervisor, from 1992 until 1995. 1440 JI 144y s
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Responsibilities and skills

s bl gpunall 9 algall

The ability to form a sales’ team and
train it how to sell.
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The ability to give training courses in sales.
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The ability to lead a team and achieve the goals
according to scientific methods, and working in
a team as one person.
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Having a huge data base of clients and having
good relations.
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Contacting decision makers directly.
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The ability to form a risk management team.
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Trainings and Certificates
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Won the first place through out the Kingdom of
Saudi Arabia for having the largest number of
clients in Al Wihda express’ company.
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Was promoted four times in Al Wihda company
from a sales manager to the vice president of the
eastern province. Then he became President
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Won the first place of convincing clients to
recontract after losing contact of the company.
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Attended training courses in Ahli bank in
marketing and sales.
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Attended training courses about the kinds of
clients in the Saudi market, how to handle them
and to study the strategies to achieve a
successful connection and the ability to influence
others.
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Attended training courses in how to handle
clients, to have solutions to their complaints and
how to satisfy them.
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