Mohamed Abdullatif Abu Elmati

With my experiences for more than 15 years in the field of the sales B2B & B2C for
Air condition solutions and home appliances with international brands such as

( Hitachi — Samsung DVM - Gibson, CRAFFT, etc.).

If you check my resume then you will know that my details are the right fit for sales

& marketing Dept.

OBJECTIVE

Looking for new challenge in
Sales & Marketing for Air
condition & Home appliances

Contact Information :
Email :
mohamedabdelatif54@gmail.com
Address

Riyadh ,Dammam , Saudi Arabia .

Phone :

+966 55 725 7940

Skills :

Leadership .

Delegation .

Negotiation.

Sales Data Analysis

Follow-up and Analysis Feedback
Computer Skills ( MS office , AXP)

Work Experience

Act. A/C Exclusive Dealers Manager

Alessa Industrial Co . AIC
From Jan 2020 To Present

= Find the needs of exclusive air conditioning customers.

* Designing the annual plan for A/C exclusive dealer to achieve the profit
for the company .

= Provide technical support to customer sale team

= Advise customers on the market situation to achieve the common sales
objective.

= Appropriate advertising of the product by display samples.

= Organizing training courses to customers about new products.

Achievements:
v" Open new sales channels for related To growth our market share.

v Growth the market share and increase profit for the company .
v Increasing sales volume yearly.

Assist. Sr. Sales & Marketing Manager .

Alessa Industrial Co . AIC

From Jan 2019 To Dec. 2020

Ability to create sales Plan to achieve the company strategic plan .
Sales analysis for each category .

Coaching and lead sales team to achieve our goals .

monitoring & closing deals with the sales team .

Able to make the benchmarking for the competitors .

Able to create and monitoring the sales reports with the sales team .

Achievements:

v
v
v

Growth sales profit for the projects .

Improve the work environment to the sales team

Open new sales channel for related To growth our market share.
Getting some government approval on our brands .

Act. A/C Exclusive Dealers Manager



Languages

English
Conversational
Arabic
Native

Team Leader - Projects Sales .

Alessa Industrial Co . AlIC
From Jan. 2016 To Dec. 2018

= Lead &Coaching the sales team .

= Professional presentation to clients and consultant .

= Follow up with the team to get maximize effort as a team work to
getting up monthly sales plan .

= Solve all Clients disputes

= Responsible for achievement sales target

= Continually reporting about the market situation

= Responsible for collection

= Ability to present products to the consultant and project owner

Achievements:

v' Open the new clients and distributors .

v" Opening new sales channels .

v' Increasing sales volume yearly

v Improve sales to key accounts and government sector by

Education: € sa : g
- Accreditation of consulting offices

Sep. 2000 - May 2004 Bachelor of
Commerce - Tanta University

Personal Information :

Married with 2 Kids .
Transferable Sponsorship
I have car

References:

Available Upon as requested

Supervisor of the government sales .

(Alessa Industrial Co.) AIC

From 01 Jan. 2010 To

= Tack care to searching the new government tenders .

= Study the specifications of the tender and choose the optimize
products .

= Develop competitive pricing to obtain the tender

= Follow up on delivery as per the delivery schedule .

Achievements:

v Increase sales volume by getting Approval our products from most
government sectors such as (General Directorate of Prisons -
General Directorate of Passports - Public Security - Education -
Ministry of Defense - Social Affairs- National Guard - Ministry of
Health )

Handling Projects more than 75 Million SAR with Education
Handling Projects more than 154 Million SAR with Social Affairs
Handling Projects more than 16 Million SAR with National Guard
Handling Projects more than 27 Million SAR with Ministry of Health
Total sales with the government sector more than 320 Million

SNENENENEN



Supervisor, Follow-up - Projects Sales (Alessa Co.)
From 18 Nov. 2006 To Dec. 2010

( Inventory management & follow-up of the sales and
marketing plan & external and internal procurement plan &
sales team performance & receivables collection )

Achievements:

v’ Assisting across all activities in reducing stock loss by
observing all company procedures

v Anticipating and advising customers on their needs,
suggesting options

Courses & Training :

U Get training courses in sales skills by Alessa Co.
U Get training courses in communication skills and customer
Communication by Alessa Co.

Personal skills .

v' Respect for everyone whether it is a colleague working in the
company or a client dealing with the company.

v Follow up on suggestions from sales staff which will help in
maintaining profit growth.

v Flexibility and objectivity at work to improve the company's
sales efficiency

v Organizing and scheduling appropriate meetings to discuss

the results of the company

| have a list of major clients in the KSA .

Good Communication With others and well dealing with

customers.

Precision and skill in the required work.

The ability to attract new clients.

Languages: Arabic, English

Best Employee of the Year 2011 & 2017
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Best Regards
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