
Motivated Sales & Business

Developer with 13+ years of

progressive experience in

Advert is ing & Financing

industr ies . .

Energet ic self-starter and team

builder,

able to navigate high-stress

situat ions and Talented with

excellent lead generat ion

potent ial .

P R O F I L E

E X P E R I E N C E

M: +966 55 260 6546

E:  M.BADAWE@HOTMAIL.COM

A: 100 STREET, AL MONASYAH,

RIYADH, SAUDI ARABIA

LINKED IN/MOHAMMED-BADAWI

C O N T A C T

Exceptional  communicat ion

and networking ski l ls

Successful  working in a

team environment,  as well

as independently

The abi l i ty to work under

pressure and mult i-task

Excellent in sales /

market ing strategy and

tact ics,

Product and service

knowledge - Strong verbal

communicat ion -  Team

player

Remote working from indoor

to outdoor .

S K I L L S

BUSINESS DEVELOPER .
PROPERTY FINDER CO.  |   MAR 2021 -  PRESNT

Managed accounts and creat ing new leads for dai ly .

prospecting new business and make i t  qual i f ied cl ients 

SALES CONSULTANT .
ALYUSR FININCAING CO. |  AUG 2014 -  FEB 2021

Assess cl ients prof i les and review their  credit  h istory .

Meet with cl ients to understand their  requirements .

Implement al l  f inancing procedures from signing contracts

and fol lowing up on the request unt i l  the cl ient receives i t .

Lead,  tra in and supervise other sales consultants on sales

pitches,  tact ics and tools .

Monitor and enhance customer service procedures.

Generate and review f inancial  reports with senior

management

E D U C A T I O N
INSTITUTE FOR TOURISM AND HOTELS
DIPLOMA OF TOURISM & HOTEL RECEPTION SECTION | 2006 

A W A R D S
ALYUSR COMPANY 

AWARD FOR ACHIEVE BEST SALES OF THE YEAR - 2016

ACHIEVE BEST SALES FOR THE YEAR TOP 10 IN KSA - 2019

ACHIEVE BEST SALES FOR THE YEAR 1 ST. IN BRANCH - 2019

M O H A M E D
B A D A W I
B U S I N E S S
D E V E L O P E R
S A L E S
A C C O U N T
M A N A G E R

SLAES & MARKETING SPECIALIST .
GRAPH ADVERSTING |  JUL 2007 - JUL 2014

Manage cl ient ’s  day-to-day requests and br iefs .

Al ign key tasks with internal  creat ive team and suppl iers .

Develop market ing plans and support  internal  creat ive

team to develop creat ive campaigns and act ivat ion's .

Organize weekly status meetings and reports with cl ients .

Manage and al ign jobs with Pr int ing Houses for al l  cl ient ’s

pr int  mater ials .

Train new market ing and sales executives on internal

workflow.

Support  the management in pr ice evaluat ion of  projects .

Support  the management in new business pitches

Credit  Counsel ing:  (  16 +  Hrs in 1  Week )

Professional  Sales :  (  18 +  Hrs in 1  Week )

Six Sigma (  Green Belt  ) :  (  16 +  Hrs in 1  Week )

Microsoft  Off ice :  (Exi le -  Word - PowerPoint )

C O U R S E S  

National i ty :  Syr ian

Iqama :  t ransferable

Marital  Status:  Marr ied

Kids:  2  gir ls  

Date of  Birth :  17/Mar/1986 AD

I N F O


