CURRICULUM VITAE

SHAHWAIS USMANI,
GM Chowni Falaknuma 
Hyderabad India.
Cell No 00966542960551
EMAIL:sshahwais@yahoo.co.in        

Skills: 
· Excellent Sales Skills
· Excellent PC Skills

· Excellent communication and writing skills. 

· Detail-oriented. 

· Able to work in team and independently. 

· Excellent in proofreading. 

· Proficient with computer literate such as Microsoft Word, Microsoft Excel, Power point and Internet. 

· Proficient with computer Hardware and Networking.

· Able to do various other duties as assigned. 

Education Qualification:
(a) Academic.

· MBA- Sales & Marketing (Online) From Mangalam 
School Of Management And Technology
Safdarjung Enclave New Delhi.
· B.COM   (with computers), from Vidya 

Dayini Degree College, Santoshnagar,      

 Hyderabad. 
· Intermediate (C.E.C) from Vidya  

Dayini Junior College, IS Sadan, Hyderabad 

· SSC from St. Stephen High School, 

 
 Jahannuma, Hyderabad.

Technical  Skills   

· MCITP (Microsoft certified IT professional).    

 From Zoom Technologies Secundrabad. 

· DEHE (Diploma in electronic& hardware 

 Engineering) From SISI-CMTES, from  

 Chandralok Complex Paradise Hyderabad.   
Computer skills: Proficient with 

· MS Office 

· Microsoft Excel 

· Power point 
· Outlook
· Internet 

Work experience 
Marketing Spesialist

Presently working with Zoomlion Khobar  From 15/08/2021 to Till date.
Role and Resposibility
· Assist the Area Marketing Manager to achieve the regional business goals.

· Responsible for lead generation,

· visiting new clients and make incremental customers.

· Promote the organization's growth by identifying the potential customers and establishing new business opportunities.

· Devise sales strategies to achieve the departmental sales target.

· Maintain and develop the client relations by reaching out to them, proactively assessing their needs and promoting company portfolio.

· Recommend the marketing tools to raise the brand awareness and position the company’s products and services to attract new Clients and retain existing ones.
1. Sales Executive 

worked in National Rubber Spare Part Factory Dammam 2nd Industrial City KSA. From 14.10.2019 to 14/08/2021
Roles And Resposibility
* Managing and achieving parts sales target according to plan
* Developing sales volumes in his designated area
* Visit all the assigned wholesale customers including local dealers & trading houses on daily basis
* Determine replacement parts required, according to inspections of old parts, customer requests, or customers' descriptions of malfunctions
* Suggesting additional related parts to improve sales
* Collect market feedback / intelligence
* Follow up collection of accounts receivables
* Tap new & potential customers
* Weekly visit to fleet & institutional customers
* Ensure successful follow-up on campaign & special offers orders
* Follow up collection of accounts receivables
* collect & compile lost sales report on regular basis
* Submit a monthly summary report to Parts Sales Manager
* Introduce & promote new product (TSM products & Accessories)
* Maintain customer & update customer accounts' including contracts, trade licenses & bank guarantees etc.
2. Sales Officer
Worked in Eastern Pallet Factory Company (Al Qaryan Group) situated in 2nd Industrial City Dammam, KSA. From 28.07.2015 to 02.07.2018
Product

Wooden pallets heat treated 4 ways 2 ways for exports, wooden Boxes Wooden Crate Dunnage’s Etc.
Roles And Resposibility
· Report to General Manager
· Assisting in implementation of strategies to attract customer 

· Track the progress of weekly, monthly, quarterly and annual objectives
· Evaluate Sales Team performance and identify hiring and training needs
· Supervise and motivate staff to perform their best
· Coach and support new and existing Sales Associates
· Communicate with clients and evaluate their needs
· Analyze consumer behavior
· Handle complaints from customers
· Create reports, analyze and interpret data, like revenues, expenses and competition
· Problem-solving attitude
· Flexibility to work in shifts
· Coordination with transports,

· Raising Invoice and payment collection, releasing job for production, Coordination with sales team/SCM for production release of jobs on shop floor, follow up with plant as on when required, which includes preparation of Proforma Invoice, Job Acceptance Form (JAF), Payment advice Order Entry Check List (OECL).
3. ASSISTANT SALES. 
Worked as Assistant Sales in TATA BLUE SCOPE STEEL LIMITED, Hyderabad sales office, Telangana,  India. From 9 Dec 2013 to 15.06.2015.
Product
· Lysaght color coated zincalume sheet for roofing & wall cladding.

· Trims & Flashings

· Ventilation Solution

· Gutter and downpipes- for Drainage Solution

· Fasteners

· Insulation Solution

· Natural lightning solution 
· Lysaght Cee & Zed Purlin and Girts 
Roles And Resposibility
· Report to Sales Manager

· Making Cold Calls,
· Meeting customer, 
· Preparing quotations,
· Price Negotiations , 
· Raising Invoice and payment collection,
· Releasing job for production,
· Coordination with sales team/SCM for production release of jobs on shop floor, follow up with plant as on when required, which includes preparation of 
· Proforma Invoice
· Job Acceptance Form (JAF)
· Payment advice
· Order Entry Check List (OECL),
· Co ordinate with plant and Customer till the material is delivered.
· C Form collection, customer visit for certain follow up activities like C form collection, BG and LCs collections.
4. Worked As Distributor Sales Representative (DSR), TATA MOTORS. 
(sales in charge of Medak and Adilabad District) 02/01/2012 to    05/12/2013
worked as Sales representative for JP Automaxx Authorized    Distributor of TATA Motors (Spares parts), for Telengana region. “LCV segment”.
Role And Responsibilities
· Business Development.
· Expanding retails outlets 
· Taking orders from retailer and sub distributors,
·  Collecting cash and cheques from retailers.
· Keeping sales book.
· Keeping good follow up and relationship with retailers/sub distributors.
· Collecting competitors’ data.

·  Explaining new offers scheme to the retailers/sub distributers.  
Personal Profile: 
Father Name



: shaik osman
Date of birth



: 02-08-1983
Martial Status



: Married
Sex




: Male
Language Known


: English, Hindi, Telugu & Urdu
Nationality



: Indian
Passport No:



: S0819179
Driving License


: Indian & Saudi Arabia
STRENGTH
· Positive attitude
· Confident and determined
· Hardworking
· Ability to cop up with any situation
HOBBIES / INTERESTS:
· Gardening

· Playing cricket and listening to music.

· Travelling 
· Social Service.

CAREER OBJECTIVE:

A Marketing Specialist seeking for the position where I can utilize my professional skills towards the growth of the organization. 
Ability to work and accept professional challenges an opportunity to make use of my strengths and build up my career.
In view of the above, I request you to be kind enough to give an opportunity to serve your esteemed organization in the capacity mentioned above for I shall be very thankful.

I do hereby declare that the above information and particulars are true and correct to my knowledge.

Thanking you 

Yours truly, 

(Shahwais Usmani)

Place: Dammam-KSA                                                                      

